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C o m p a s s  i s  a  l i c e n s e d  r e a l  e s t a t e  b r o k e r  a n d  a b i d e s  b y  E q u a l  H o u s i n g  O p p o r t u n i t y  l a w s .  A l l  m a t e r i a l  p r e s e n t e d  h e r e i n  i s  
i n t e n d e d  f o r  i n f o r m a t i o n a l  p u r p o s e s  o n l y .  I n f o r m a t i o n  i s  c o m p i l e d  f r o m  s o u r c e s  d e e m e d  r e l i a b l e  b u t  i s  s u b j e c t  t o  e r r o r s ,  
o m i s s i o n s ,  c h a n g e s  i n  p r i c e ,  c o n d i t i o n ,  s a l e ,  o r  w i t h d r a w a l  w i t h o u t  n o t i c e .  P h o t o s  m a y  b e  v i r t u a l l y  s t a g e d  o r  d i g i t a l l y
e n h a n c e d  a n d  m a y  n o t  r e f l e c t  a c t u a l  p r o p e r t y  c o n d i t i o n s .
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COMPASS NETWORK TOOL
The Compass Network Tool  i s  a  powerfu l  
resource to ana lyze your proper ty across 350+ 
parameters to determine s imi lar  sold l i s t ings , 
ident i fy  the brokers who a lready have buyers in 
that  area , and correspond with idea l  prospect ive 
buyers . Your Compass agent can use the 
Network tool  to reach out to agents with 
l i s t ings in-contract  or recent ly  sold to f ind out i f  
they have any leads for your s imi lar  l i s t ing .

COMPASS COLLECTION
Col lect ions lets  you and your agent compare 
proper t ies  s imi lar  to yours—their  s ize , 
ne ighborhood, amenit ies—in a v isua l  workspace . 
Monitor market act iv i ty  in  rea l  t ime , stay in 
constant contact  with each other, and inv i te 
other col laborators to jo in in on the d iscuss ion 
throughout .

At Compass , we str ive to del iver a  modern, seamless sa le . From 
provid ing a  sophist icated search exper ience to target ing the 
prospect ive buyers , ever y one of  our tools  and ser v ices
are des igned to help your agents se l l  your home as quick ly  and 
for as  much money as poss ib le .
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Time to Close from Signing Contract
2 Weeks i f  Cash
30 Days i f  F inancing
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PRICING STRATEGY
Determining an appropr iate pr ice for a  
proper ty is  a  v i ta l  aspect of  success fu l  
market ing .  Sett ing a  pr ice too h igh may 
not generate of fers ,  whereas sett ing a  
pr ice too low may attract  low-qual i ty  
of fers .  I t  i s  impor tant to f ind a ba lance 
whi le  st i l l  reta in ing control  and 
decis ion-making author i ty.

PREPARATION FOR SHOWING
Ensure that  the property is  ready for 
v iewing .  Everyth ing from refreshing 
the inter ior with a new coat of  pa int  
to rearrang ing or stag ing furniture as 
necessary.  A profess iona l  photography 
sess ion,  f loor p lan i l lustrat ion,  
comprehens ive l i s t ing descr ipt ion,  and 
other market ing mater ia ls  wi l l  be 
arranged.

INSPECTION
Phi l ip  wi l l  arrange for a property 
inspector to eva luate the condit ion of  
your property ’s  structure,  systems,  and 
components ,  such as the roof ,  
foundat ion,  electr ica l ,  plumbing ,  
heat ing ,  and cool ing .  The inspect ion wi l l  
ident i fy  any damage,  wear and tear ,  
sa fety concerns ,  or code vio lat ions .  
This  process provides va luable ins ights  
for the se l ler  and enables Phi l ip  to 
ef fect ive ly  manage the negot iat ions .

LISTING DISTRIBUTION
The property l i s t ing wi l l  be featured 
on Compass .  com and shared with over 
100 partner s i tes for the durat ion of  
the sa les process .
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MARKETING EFFORTST
Phi l ip  wi l l  implement a comprehens ive 
market ing p lan , inc luding pa id 
adver t is ing , v isua l ly  appeal ing col latera l , 
and eye-catching proper ty s igns i f  
appl icab le .

CONNECTING WITH BUYERS
Phi l ip  wi l l  ut i l i ze h is  profess iona l  
network and the Compass p lat form to 
f ind su i tab le buyers and brokers . 
Regular open houses wi l l  be organized 
for both c l ients  and brokers .

MARKET ASSESSMENT
Phi l ip  wi l l  eva luate the market response 
to the proper ty with in the f i rst  30 days 
of  the l i s t ing going l ive . Feedback from 
agents and buyers wi l l  be cons idered, 
and any necessar y changes to the 
l i s t ing strategy wi l l  be d iscussed.

PROGRESS UPDATES
Phi l ip  wi l l  provide ongoing updates and 
performance metr ics .

NEGOTIATION OFFERS
Phi l ip  wi l l  communicate with a l l  
interested par t ies , rev iew of fer terms, 
and d iscuss counter-of fer opt ions with 
the proper ty owner. The buyer may opt 
to pay for an inspect ion. After a  
success fu l  negot iat ion, your NYC sa les 
attorney wi l l  present a  sa les contract  
to the buyer and their  attorney. Terms 
wi l l  be agreed upon before you s ign .

IN-CONTRACT PERIOD
Phi l ip  wi l l  work with your attorney to 
monitor a l l  cont ingency per iods and 
ensure that  the buyer and their  agent 
take a l l  necessar y steps .

CLOSING PROCESS
Phi l ip  wi l l  work with your attorney to 
monitor a l l  cont ingency per iods and 
ensure that  the buyer and their  agent 
take a l l  necessar y steps .
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TO W N H O U S E S  &  M U LT I  F A M I LY  H O M E S
  
C L O S I N G  C O S T S  E S T I M AT E S  -  S E L L E R

Broker
Broker 
Comiss ion

Bank

Attorney

Government

FEE

5-6%

ESTIMATED COST

Payof f  Bank Fees $500 -  $1,000

Consult  your attorney ~$2,500 -  $5,000+Your Attorney

Res ident ia l  NYC Transfer Taxt 1% i f  purchase pr ice is  < $500,000
1.425% i f  purchase pr ice is  > $500,000+

NY State Transfer Taxt 0.4% for Res ident ia l  transact ions < $3M
0.65% for Res ident ia l  transact ions > $3M

Transfer Tax F i l ing Fee $100

UCC-3 F i l ing Fee $125

*NYC & NYS Transfer Taxes are pa id by the purchaser in case of  a  new development

*var ies depending on lead product/program se lected **var ies based upon s ize of  loan and lender
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https://calendly.com/philcompass/30min
Philip Haywood
Licensed Real Estate Salesperson
philr@compass.com
M: 832.715.5497
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